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Abstract — The Vision of this entitled is to ensure fair price to 

the farming community by devising new techniques and by 

making use of online market. An application, that serves as a 

platform for movement of agricultural products from the farms 

directly to the consumers or retailers. This mobile and web 

application provides privilege for both farmers and consumers 

or retailers to buy and sell the required farm products without 

the involvement of a middleman at its right profitable price. 

DevOps entails a series of software engineering tactics aimed at 

shortening the actionable operation of software design changes. 

DevOps it just have a partial understanding of the big picture. 

DevOps is an approach based on agile and lean principles in 

which business owners, development, operations, and quality 

assurance team collaborate to deliver software in a continuous 

stable manner. Salesforce.com is one of the best cloud providers 

available in the recent scenario. There are number of reasons 

why IT industries are switching to the Cloud. And there are 

number of reasons why Industries have to think to adopt 

Salesforce.com cloud. The proposed work is about to focus on 

important and common features of salsforce.com. These 

features are common for any developer to learn and use in to 

software, application and product development in 

salesforce.com. The goal of  this proposed work is to show the 

available resources in the salesforce.com which are still new for 

the developers. This an approach to make people familiar with 

the salesforce.com cloud provider. 
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I. INTRODUCTION  

 

The Vision of the Department of Agricultural Marketing & 

Agricultural Business is to ensure fair price to the farming 

community who are left behind in the competitive marketing 

scenario and the mission of achieving this is by enforcing 

the existing act and rules most effectively and also by 

devising, implementing new technologies aimed at reducing 

pre and post-harvest losses through appropriate methods and 

encourage value addition. The main purpose of forming 

regulated market is to eliminate the unhealthy trade practice, 

to reduce marketing expenses and to provide fair prices to 

the farmers. Several initiatives have been taken to promote 

agricultural marketing in pivotal role in fostering and 

sustaining the tempo of rural economic development[3]. 

To benefit the farming community from the new 

global market access opportunities, the internal agricultural 

marketing system in the country also needs to be integrated 

and strengthened.  

             The current IT market is increasingly dominated by 

the “need for speed”. This need is reflected in the emerging 

use of agile and lean techniques which shorten the software 

development cycle and also intermix software development 

activities with IT operations. This trend of using software 

engineering tactics that reduce the space, time and efforts 

between software development and operations as well as the 

technical and organizational distance between these two 

types of software teams is known as DevOps[1]. 

In a recent scenario, IT industries are growing with 

the help of proper Utilization of available resources. The IT 

giants like Microsoft, Infosys, IBM, Oracle,& TCS are 

switching from theirs on premises IT setups to the cloud. 

Cloud computing is replacing the traditional model in which 

software applications installed on on-premise hardware, 

from desktop computers to server rooms, depending on the 

size of the business. The proposed work is about the cloud 

platform which is going to change all the traditional views of 

software, application, and product development 

Technologies. Salesforce.com is one of the best cloud 

providers available in the recent scenario. There are number 
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of reasons why IT industries are switching to the Cloud. And 

there are number of reasons why Industries have to think to 

adopt Salesforce.com cloud. The proposed work is about to 

focus on important and common features of salsforce.com. 

These features are common for any developer to learn and 

use in to software, application and product development in 

salesforce.com. The goal of this proposed work is to show 

the available resources in the salesforce.com which are still 

new for the developers. This is an approach to make people 

familiar with the salesforce.com cloud provider[2]. 

 

II. LITERATURE REVIEW 

 

1. DevOps History 

 Patrick Debois who’s often called “the father of 

DevOps”, coined the word “DevOps” in 2009. As the word 

depicts, it was formed by combining two words: 

“development” and “operations”. DevOps is a collaborative 

way of developing and deploying software. DevOps (a 

portmanteau of development and operations) is a software 

development method that stresses communication, 

collaboration   and integration between software developers 

and information technology operation professionals[1]. 

 Software developer Patrick Debois has a resume 

that reads like a map of IT nirvana. Over 15 years, the 

Belgian consultant has assumed different roles within large 

enterprises—developer, network specialist, system 

administrator, tester and project manager. Debois helps plant 

the seeds of the DevOps movement at the Agile conference 

in Toronto, where he thought there must be a better way to 

resolve the conflict between the software developers and the 

operations teams when it comes to getting great work done 

quickly. Debois soon became an influential early DevOps 

thought leader, and inspired others to take on these 

challenges. “In the IT industry, or perhaps to be more 

specific, in the software industry, particularly in the Web-

enabled sphere, there’s a tacit assumption that projects will 

run late and [that] when they’re delivered—if they’re ever 

delivered—they will underperform and not deliver well 

against investment,” later wrote Stephen Nelson-Smith, a 

UK-based tech manager, in a guest post on Debois’blog.  

 

2.2 SalesForce 

 Believe it or not, Salesforce started life in March, 

1999 contained out of a one bedroom apartment next to 

Marc Benioff’s house, atop Telegraph Hill, San Francisco. 

The three men that started working in this tiny office along 

with Marc? Parker Harris, Frank Dominguez and Dave 

Moellenhoff. They were also accompanied by posters of the 

Dalai Lama, Albert Einstein and two Dogs. 

 The goal of these pioneers? To create business 

software applications in a completely new way, to deliver 

software through a model known as Software-as-a-Service. 

This completely eliminated the need for multimillion dollar 

up front costs, implementations that could take years and for 

the ongoing complexities of maintenance and constant 

upgrades. They had the first prototype working within a 

month of development, it was basic, barebones and was 

modelled to a similar look of Amazon.com with tabs across 

the top. Amazon was something that gave Marc the 

inspiration to think, why can’t business applications be 

delivered through a website that was as easy to use as 

Amazon.com? 

 Fast forward to July, 1999 when Marc went full 

time at Salesforce.com, his first task was to find an office 

that was as scalable as his software. Marc landed on an 

office at the Rincon Center, it had eight thousand square 

feet, but with only 10 employees, Parker was concerned. By 

November 1999 there were desks in hallways, people 

working full time in conference rooms, and by November 

2000, it was time for a move to One Market Street. 
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III. PROPOSED MODEL 

1 DevOps 

 DevOps as a business driven software delivery 

approach, an approach that takes a new or enhanced business 

idea from design to development to testing and all the way to 

production, providing business value to customers in an 

efficient manner 

 The current IT market is increasingly dominated by 

the “need for speed”. This need is reflected in the emerging 

use of agile and lean techniques which shorten the software 

development cycle and also intermix software development 

activities with IT operations. This trend of using software 

engineering tactics that reduce the space, time and efforts 

between software development and operations as well as the 

technical and organizational distance between these two 

types of software teams is known as DevOps[1]. 

 The IT industry is adopting DevOps at an amazing 

pace. Even then, majority of IT professionals either don’t 

know about DevOps or just have a partial understanding of 

the big picture.  

 

1.1 Five Basic Principles of DevOps : 

• Eliminate the blame game, Open post-mortems, Feedback, 

Rewarding failures 

• Continous Delivery, Monitoring, Configuration 

Management 

• Business value for end user 

• Performance Metrics, Logs, Business goals Metrics, People 

Integration Metrics, 

• Ideas, Plans, Goals, Metrics, Complications, Tools. 

 

1.2 DevOps combines the best of all teams providing the 

following: 

• Develops and verifies against production-like systems 

• Reduces cost/time to deliver - Deploy often, deploy faster 

with repeatable, reliable       

  Process. 

• Increases Quality - Automated testing, Reduce cost/time to 

test 

• Reduces Defect cycle time - Increase the ability to 

reproduce and fix defects 

• Increases Virtualize Environments utilization 

• Reduces Deployment related downtime 

• Minimizes rollbacks 

 

               Figure 1:DevOps Structure 

 

2 Salesforce  

 Salesforce is the world's leading CRM software and 

enterprise cloud ecosystem. The Salesforce Customer 

Success Platform can help your business grow into a more 

streamlined, effective and efficient organization across sales, 

service, marketing and more[2]. 

 Salesforce is your customer success platform, 

designed to help you sell, service, market, analyze, and 

connect with your customers. Salesforce has everything you 

need to run your business from anywhere. Using standard 

products and features, you can manage relationships with 

prospects and customers, collaborate and engage with 

employees and partners, and store your data securely in the 

cloud. But standard products and features are only the 
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beginning. With our platform you can customize and 

personalize the experience for your customers, partners, and 

employees and easily extend beyond out of the box 

functionality. 

 

 

                                  Figure2. SalesForce Vision Model 

 

2.1 Could Computing Visual Model 

 In cloud computing, two types of models are 

available. First is ‘cloud service model’ and second is ‘cloud 

deployment model’. 

 There are three types of cloud service models 

i.e.SaaS (Software as a Service), PaaS (Platform as a 

Service), IaaS (Infrastructure as a Service). There are four 

types of Deployment models i.e. Public cloud, Private cloud, 

Hybrid cloud and Community cloud. All four are the Cloud 

Deployment Models. Above figure 2 shows the different 

models in the cloud computing and also characteristics of 

cloud computing which involves Baud Network access, 

Rapid Elasticity, On-demand service, Measured 

Service. 

 

2.2 Cloud Service models: 

 These are certain cloud service models have their 

own functionalities. 

 

2.2.1 Infrastructure as a Service (IAAS): 

 Infrastructure as a Service (IaaS) is a form of cloud 

computing that provides virtualized computing resources 

over the Internet. In IaaS model, a third party provider hosts 

hardware, software, servers, storage and other infrastructure 

components on behalf of its users. IaaS platforms offer 

highly scalable resources can be adjusted on-demand 

.Example: Amazon Web Services (AWS), Windows Azure, 

Google Compute Engine, Rack space Open Cloud, and IBM 

Smart Cloud Enterprise. 

 

 2.2.2 Platform as a Service (PAAS):  

 The cloud has completely changed how business 

applications are built and run. Delivering a new application 

is now as fast as opening your Internet browser. Platform as 

a service (PaaS) is a model for running applications without 

the problem of maintaining on-premises hardware and 

software infrastructure at your company. Enterprises of all 

sizes have adopted PaaS solutions like Salesforce.com for 

simplicity, scalability, and reliability. PaaS applications also 

have the latest features without the pain of constant upgrades 

.Unlike traditional client/server models, such as a Web 

server/Web page system, Web services do not provide the 

user with a GUI. The main security issue is malicious user 

access of web services. This is the crucial security issue 

every service provider facing now. To avoid various security 

issues both providers and requesters follows identity and 

trust policies. Example: Force.com  
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 2.2.3 Software as a Service (SAAS):  

 In the software as a service (SaaS) model, users 

gain access to application software and databases. Cloud 

providers will manage the infrastructure and a platform, 

which runs applications. SaaS is sometimes referred to as 

"on-demand software" and is usually priced on a payper- use 

basis like your electricity bill at home. In theSaaS model, 

cloud providers install and operate application software in 

the cloud and cloud users access the software from cloud 

clients. Cloud users do not manage the cloud infrastructure 

and platform where the application runs. This eliminates the 

need to install and run the application on the cloud user's 

own computers, which simplifies maintenance and support.  

Example: Salesforce.com  

 

2.3 Cloud Deployment models:  

 There are certain cloud deployment models. 

 2.3.1 Public Cloud: 

 The cloud infrastructure is available to the general 

public or a large industry group and is owned by an 

organization selling cloud services.  

 

2.3.2 Private Cloud:  

 The cloud infrastructure is operated solely for a 

single organization. It may be managed by the organization 

or a third party, It may exist on-premises or off-premises. 

 

 2.3.3 Community Cloud:  

 The cloud infrastructure is shared by several 

organizations and supports a specific community that has 

shared concerns (e.g.,mission, security requirements, policy, 

or compliance considerations). It may be managed by the 

organizations or a third party, It may exist onpremises or off-

premises . 

 

 2.3.4 Hybrid Cloud:  

 The cloud infrastructure is a composition of two or 

more clouds (private, community, or public) that remain 

unique entities but are bound together by standardized or 

proprietary technology that enables data and application 

portability (e.g., cloud bursting for load-balancing between 

clouds) . 

 Figure3. Centralize Agricultural Development Model 

 

PLAN :  

 Pre-assumption  

  List of Model Ex. 

 Weather 

 Market Information 

 Award Reward Story 

 Companies Information 

 

BUILD : 

 Connectivity Model   

 Building Environment And Platform 

DEPLOY : 

 Finalize the section   

 Put all things together for Success of 

Project 
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TEST  : 

 Test a project 

 Bottom Up approach 

 Solve the Bugs And Limitation 

 

IV. BENEFITS &ADVANTAGES 

Companies that incorporate DevOps practices get more 

done, plain and simple. With a single team composed of 

cross-functional members all working in collaboration, 

DevOps organizations can deliver with maximum speed, 

functionality, and innovation. 

A) Technical benefits :     

 Continuous software delivery 

 Less complexity to manage 

 Faster resolution of problems  

B) Cultural benefits : 

 Happier, more productive teams  

 Higher employee engagement 

 Greater professional development opportunities 

 

C) Business benefits : 

 Faster delivery of features 

 More stable operating environments 

 Improved communication and collaboration 

 More time to innovate (rather than fix/maintain) 

 

D) DevOps Advantages : 

 There is a steep learning curve involved in getting 

internal teams productive. Consulting companies 

would have good general skills. 

  Hard to hire good DevOps engineers. Lots of them 

are system admin and operators who cannot code 

or who don’t understand infrastructure and 

systems, depending on their background. 

 Experience rolling out DevOps projects elsewhere. 

 

E) Salesforce Advantages: 

 Strong market leadership. SFDC is a 

marketing powerhouse and the poster child 

for Software as a Service (SaaS). The 

company poured $376 million in aggressive 

advertising, marketing, sales and media in 

2007. 

 Industry leading help and online training 

support. 

 A native thin-client solution designed for on-

demand Internet delivery. 

 Simple user interface that is well received by 

users new to online systems. 

 Multiple industry specific or vertical market 

solutions – although somewhat light in 

terms of deep functionality. 

 The AppExchange provides a foundation for 

extending the SFDC solution with deeper 

functionality from fee-based specialist 

application providers. 

 

V. DISADVANTAGES  

 

A) DevOps: 

 Lack of domain knowledge. This could be a 

problem if serious integration work will be 

involved in automation projects. 

 Expensive. Good companies with skilled 

consultants would end up charging more. 

 Pushing their favorite products and processes, 

which might not fit very well with customer’s env. 

This could be avoided if customer has 

knowledgeable leadership. 



 IETE Zonal Seminar “Techno-Socio Development through Women Empowerment” – 2018 
   Special Issue of IJECSCSE, ISSN: 2277-9477 

 
 

192 
 

 More lasting dependency than you plan. DevOps 

driven automation projects are normally complex. 

If customer has incompetent team or not team, they 

will end up with consulting company for continued 

support. 

 

B) Salesforce: 

 Overly simple user interface that is quickly 

outgrown by experienced users. 

 Lots of screen refreshes and scrolling up and down; 

the transition between multiple screens to process 

transactions can deliver a tedious experience. 

 Marketing management functionality is extremely 

limited. SFDC points to partner applications for this 

purpose. This involves additional costs and vendor 

management. 

 Customization toolkits can be cumbersome to use, 

even to many seasoned administrators. 

 Dashboards may not reflect the application security 

for specific users 

without significant administration effort. 

 No Service Level Agreement provided in standard 

contract. 

 Data center reliability has been questioned and 

several major interruptions in service have been 

widely publicized. 

CONCLUSION 

 

As a main motive to build a farmer derived beneficiary 

Model by means of easy and covenant way to enlarge the 

farm crop and also awareness regarding not to lose hope in 

any manner so for this effective project. We are going to 

develop the satisfying model to enhance the need of trending 

new culture by using DevOps Technique. 
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